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Urban traders in Ghana, parallel to the entire population of international urban traders, contribute to economic growth and development.  Efforts should continue through programs and legislations to provide an economic environment where urban traders can conduct business.  An urban trader is an individual who is self-employed and sells or provides goods or services to other urban individuals and in some cases people on the periphery.  There is limited literature pertaining to urban traders as discrete individuals in the market, so the urban trader referenced in this paper will be an individual informally self-employed and possibly working in collaboration with three or fewer other informally employed individuals.  According to the World Bank Research Group, the self employed make up around 1/3 of the non-agricultural labor force in low-income countries.   Encouraging policy and programs to allow urban traders to participate in the local economies encourages economic development and promotes a 

Urban traders engage in numerous avenues of economic activity; many of the individuals diversify and vend in various goods and services.  Because of the type of economic activity urban traders choose to participate in the following conditions exist: limited barrier to entry, relatively low capital requirements, ease in adapting to changing and diverse demand, ability to relocate, strengthening of supply networks, and decreased income inequality.  All of the factors listed previously expose the economic benefit and desirability of the urban trader.
There is a substantial literature relating social networks to increased market participation, productivity, growth, and profitability of enterprises.  Observations in Africa have demonstrated profitable returns of social networks are a result of reductions in transaction costs, development of trust, and/or contract enforcement mechanisms in networks (Masakure et al, 2746).  Urban traders have access to urban infrastructure creating a spin off effect from the following conditions of an urban environment: improved infrastructure, working inputs, larger and more dynamic markets, and opportunities for networking with larger firms and within the microenterprise sector (Masakure, 2735).  Ultimately, creating a local trade network will result in the expansionary effect on the local market (Stavrianos, 64) and eventually there will be a cluster formation because of the banding together of human capital because of immigration and market forces pushing and pulling the labor force.  Eventually this population clustering will result in urban traders creating an economic cluster within the service range (Mel et al, 24).  The urban trader increases the dependency of delivery and increases the aggregate demand (Stavrianos, 64) and meeting unmet needs.  This phenomenon is of increased value to a developing economy because transportation and delivery networks are not as developed and are not dependable and the individual can adapt to any changes faster than large productions.    
Research has indicated that urban traders vend nationally produced products (Teltsher, 175). This is a value to the economic development of developing nations because of import substitution industrialization (ISI).  Increasing the amount of consumption produced locally will lead to greater economic independence for the developing nations.  Supporting internal production will allow urban traders to engage in a type of specialization and fill in gaps within the aggregate demand.  
Developing countries are plagued with environments which make conducting business challenging. Urban traders can quickly adapt to changing circumstances on the supply and demand sides.  The ability to create and enforce contracts is weaker in developing countries.  Lower level of education and weaker legal systems in developing countries make for a toxic environment for contracts.  Operating individually or with very few people informally can prevent lengthy holdups with business restrictions that many developing countries face.  Lower levels of schooling makes managing workers harder (Nowak, 5) and increases the appeal of self-employment in developing countries, which have lower levels of education.  Due to the types of goods and services urban traders choose to provide the barrier to entry is minimal, also making diversification and startup less costly and convenient.   
Although there is a high rate of start up and many urban trading enterprises eventually fail (Masakure et al, 2733) this provides a service to many.  Many provide services which cannot be replicated with machinery, specifically in the trade and transportation sectors.  Through success and failure the entrepreneur is testing market conditions in an open market economic environment and large scale losses may be prevented by the micro scale enterprise experiments.  Eventually, enterprises can grow through expansion of the original enterprise and the creation of new enterprises, thus leading to economic growth through increased demand.
Ghanaian’s prefer to diversify their economic interests (Hart, 108).  Generally, more than one enterprise is present in any given household (Masakure et al, 2733) making the riskiness of adding another business venture relatively less in magnitude than having all investment stakes in one venture.  Many in Ghana invest their own savings (Hart, 69) and avoid the impact of interest rates incurred with financial intermediary financing.  This may be because urban traders are considered high credit risks (Hart, 178) and are subjected to internalizing credit and liquidity restraints.  Many urban traders lack business records (Masakure et al, 2734), possibly because of an inability to create records, furthering the complications in attaining financing.  However, for the majority of microenterprises, the composition and value of the capital stock tends to be low and, as a consequence, is considered to have a relatively small impact on performance (Masakure, 2735).  Individual transactions which require little capital have lower marginal costs and decreased risk and because the employees are self employed they have a self interest to keep the economic activities profitable. (Reimer,15).  
The urban trader does face inherent challenges when conducting business and measures taken to reduce these challenges would be a benefit towards the goal of economic growth. Urban traders have the highest profitability of all small enterprise workers in Ghana (Masakure et al, 2746) and are impacting economic growth.  The nature of the services provided by urban traders is sporadic; the procyclical relationship between an increase in small enterprises and increased demand for urban trading services (Teltscher, 173), strategies to develop small enterprises will develop self-employment opportunities and thus lead to aiding economic growth and development.  Bennett and Estrin (2007) are among those modeling the [urban traders] as a stepping stone to formal business ownership. In their model, entrepreneurs start in the informal sector because entry costs are lower (Mel et al, 4).
The goal of development is to expand the capabilities of people to live the lives they choose to lead (Perkins et al, 40).  Allowing urban traders to enter and exit the market is allowing personal choice and should be supported.  In addition to allowing people to exercise free-will, their choices have been demonstrated to be beneficial to others through economic growth and development.  Ultimately, raising people out of poverty requires economic growth (Perkins et al, 190) and persistent efforts from the developed world should be maintained in aiding the less fortunate to develop. 
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